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O O Our firm is among the leading firms of importers and distributors of many years’ standing in this trade] O
000000000000 DO00000D0DO00000D0DOO000D0O0O0ODO Canyouanalyze the
marketing situation of yourareas? D 0 0D 0000000 O OO D OO DO 70 O We think it necessary to
make sure of your sale capacityl 0 0D 00D D000 OODDOODO OO Whats your plan to push the
salesof ourproducts?0 D D 00D O OO0 DO OOD OO DO ?0 O What is the territory to be covered?d O 0 O
O00O00D0O000000700O Our Success was attributed to your effort in promoting the sales of our
products0 000000 OO0ODOO0O0O00OO0OOOOODOOOOOOOODDODO Considering your extensive
experience in this fieldJ we are glad to appointyouasouragentd O O O OO0 000000 O0OOoOOOO0Od
0000000000000 D0O0ODOOO0O0OWeare very much interested in acting as your agent[d (1 [
O00000D0O0000000O0D DO @would suggest that the duration of the agreement should be 2 years And
then after that[ if it proves satisfactory to both sides] we can extend theagreement0 O O OO0 OO O OO0 0O0O
0000000000000 0D0O0DOO0000000DO0ODO O Whatannual guantity would you
liketosuggestforthisagreemen?O OO0 000D O0O0DO0OOOOOOOOOMWOOOOOOOOOA

00 MrJ Yamadall Chinese customers speak highly of yourproductsD D 0 O OO0 0000000000
000000000 OBO WellO our success was attributed to your effort in promoting the sales of our
products 00000000 O0O0O0O0O0O0O0OODOODOO0O0OOOODODODODOAD Wearehonored
tobeabletohelpyoul 00 00O OO OO O OO OO OBO Considering your extensive experience in this
fieldCJ we are glad to appointyouasouragent] D 0 000000000000 OO0OOO0OOOOOO
0000000000000 AO Weare very much interested in acting as your agent] We believe we can do
asubstantialjobforyoud OO OO0 00000 DOO0O0OOOODODODOOOOODODOOOOOOODOOO
00 BO Im pleased to hear that[] 1 would suggest that the duration of the agreement should be 2 years[] And then
after that, if it proves satisfactory to both sides[] we can extend theagreement] OO0 OO O OO OOOOO0O
0000000000000 00000D0DO00000D0DO000000Ad Iagreed Then what annual
quantity would you like to suggest for thisagreement?C O O O O 00 000000000000 OO0OO
00 O O BO We think 7000 000 pieces should besoldeachyearD O O O OO OO0 OO0 OO 700000 000A
0J OKOJ What about our commission?0 D 0 D OO0 Q0O OQO?
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